
A way to permanently support 2000 Yogic Flyers with only a 
$10M advance (returned with a 150% ROI) 
	
This	is	a	simulation	for	Fairfield,	Iowa,	but	is	really	applicable	anywhere	in	the	
world,	though	the	numbers	may	be	slightly	different.	
 

1. Paying 2000 Yogic Flyers an additional income for attending group Yogic 
Flying sessions.  
Yogic	Flyers	will	get	$10	per	group	session	they	attend	morning	and	evening,	up	
to	$600	per	month,	or	$1200	per	month	for	a	couple,	if	they	have	full	attendance.	
(30	days,	twice	a	day).	During	the	rest	of	the	day,	they	can	simply	go	to	their	day	
job,	so	this	is	really	an	additional	income.	
 

2. We give that additional income not as a salary but as a rental subsidy in 
houses that we build for them using the Better Natural construction 
technology 
Average	rental	prices	for	Vastu	in	Fairfield	are	at	about	$1	to	$1.2	per	sq	ft	per	
month	($10	to	$12	per	sq	meter),	plus	on	average	$200	to	$250	per	month	for	
utilities	and	internet.	We	have	found	a	way	that	we	can	offer	a	competitive	rental	
price,	give	up	to	$600	per	month	subsidies	per	person	and	still	have	enough	left	
to	pay	for	all	the	costs,	including	a	construction	loan	covering	80%	of	
construction	costs.	
	
Here’s	how	we	do	it.	
 
Offering	highly	competitive	rental	prices,	even	before	subsidies	
	
2.1	Include	utilities	Our	buildings	are	already	highly	energy	efficient	by	
themselves	(lower	energy	costs	for	heating	and	almost	zero	energy	costs	for	
cooling	in	Summer)plus	we	have	a	design	that	includes	central	geothermal	
radiant	heating	and	cooling	and	heat	recovery	ventilation.	Then	add	in	our	solar	
technology	and	our	energy	costs	will	be	close	to	zero.	We	also	plan	to	drill	
our	own	water	wells	and	build	our	own	sewage	ponds	(assuming	we	can	find	a	
big	enough	piece	of	land,	but	finding	land	is	not	a	big	problem	in	Fairfield).	As	
such	can	create	a	concept	were	we	can	offer	a	rental	cost	including	utilities,	as	
utilities	will	almost	don’t	cost	anything,	other	than	a	fiber	optics	internet	
connection	for	the	whole	building.	
	
2.2	offer	additional	value	(sauna,	swimming	pool,	close	vicinity	to	
meditation	halls)	
We	build	out	housing	units	as	2-story	apartment	buildings	for	a	total	of	200-300	
Yogic	Flyers	in	one	building.	These	apartment	building	will	have	a	central	area	
with	a	fitness	room,	a	sauna	and	a	20x40'	private	indoor	swimming	pool).	The	
additional	cost	of	these	extra	amenities	in	comparison	to	the	whole	building	cost	
is	minimal	(2%	of	total	building	cost),	but	the	perceived	value	for	the	apartments	



is	much	higher	(allowing	us	to	increase	the	rent	by	at	least	5-10%,	and	still	offer	
a	rate	that	is	seen	as	competitive).	
	
Here's	one	possible	apartment	design,	along	with	a	kind	of	greenhouse	central	
area	approach	where	people	never	have	to	be	exposed	to	the	harsh	Fairfield	
temperatures	if	they	don’t	want	to.	(we	called	this	concept	“palmtrees	in	
Fairfield”	we	designed	and	are	currently	testing	a	new	technology	that	would	
always	keep	moderate	temperatures	in	the	central	area,	both	in	summer	and	
winter,	yet	at	almost	zero	energy	costs).	we’d	build	many	of	these	buildings	next	
to	each	other,	for	up	to	300	Yogic	Flyers,	and	where	each	building	would	have	its	
own	flying	hall.	(Maharishi	apparently	stated	that	if	there	is	no	difference	
between	one	big	Yogic	Flying	hall	or	several	small	ones,	if	they	are	close	to	each	
other).	The	idea	is	that	people	never	even	have	to	go	out	in	the	cold	in	winter	(or	
heat	in	summer)	to	go	to	their	Yogic	Flying	sessions.	It’s	almost	as	comfortable	as	
doing	it	at	home.	
	

	
	
Here	are	potential	designs	for	apartments	for	a	single	person	(700	sq	ft)	
	



	
	
and	for	a	couple	or	family	(2	or	3	bedroom,	1200	sq	ft)	

	
	
Yogic	Flying	halls	could	look	like	this	(walls	behind	each	row	serve	both	as	back	
support	and	as	a	radiant	heating	and	cooling	system,	using	our	proprietary	
technology,	ensuring	an	ultra-low	energy	cost)	



	
	
	

3. Creating an irresistible offer for Yogic Flyers, so irresistible, in fact, that 
families from across the US would move to Fairfield 
	
As	we	offer	additional	value	(like	the	sauna,	swimming	pool)	we’d	feel	that	rates	
including	utilities	of	$980	for	a	700	sq	ft	single	person	and	$1380	for	a	1250	sq	ft	
family	unit	are	very	competitive.	
	
We’d	then	subtract	from	that	rent	$10	per	Yogic	Flying	session	they	attend,	or	up	
to	$600	per	month,	that	means	the	minimum	net	rent	they’d	pay	is	$380	for	a	
single	person,	and	$180	for	a	couple/family	unit,	including	utilities,	if	2	people	
attend	the	domes.	(in	practice,	we	count	in	our	model	that	people	will	miss	an	
average	of	3	days	per	month,	so	the	effective	rent	we	count	in	our	excel	model	is	
$440	and	$300	per	month).	
	
Work	culture	is	shifting	rapidly	to	internet	based	remote	working,	so	that	people	
can	really	work	from	anywhere.	This	has	resulted	in	a	lot	of	people	moving	out	of	
the	big	cities	and	towards	more	rural	areas,	closer	to	Nature	and	with	a	much	
lower	cost	of	living.	At	a	potential	total	living	cost	of	only	$180	per	month	for	a	
family,	this	should	become	so	appealing	that	we	should	be	able	to	inspire	
hundreds	of	young	meditators	and	siddha	families	to	make	Fairfield	the	place	of	
choice	when	they	decide	to	move.	
	
We	have	a	ready	marketing	strategy	to	inspire	people	to	move	to	Fairfield,	
through	my	Maharishi	Effect	book	The	Field	Paradigm	(currently	called	One	
Missing	Piece).	This	book	explains	the	power	of	group	yogic	flying	both	for	
people’s	personal	evolution	and	for	society.	It	has	been	so	inspiring	that	I’ve	even	
had	people	from	Europe	(including	one	of	Belgium’s	most	famous	pop	stars)	fly	
to	Fairfield	to	experience	this	large	group	of	Yogic	Flyers	for	themselves	after	
reading	my	book.		



	
Now	we	can	rewrite	the	book	to	include	this	offer	and	possibility,	where	we	can	
make	the	offer	to	move	to	Fairfield	even	more	appealing,	as	we	can	offer:	

- participation	in	a	large	group	of	Yogic	Flyers,	best	thing	they	can	do	for	
their	own	evolution	

- possibility	to	send	their	children	to	Maharishi	Schools,	best	thing	they	can	
do	for	their	children	(the	book	describes	in	detail	what	consciousness	
based	education	does	for	a	child’s	brain,	and	describes	the	remarkable	
successes	of	Maharishi	school	students).	

- Ultra-low	cost	of	living,	as	low	as	$180	a	month.	
	
Thousands	of	people	have	already	moved	to	Fairfield	for	one	of	these	3	reasons,	
if	we	can	offer	all	3	combined,	it	should	become	an	irresistible	offer.	
	
As	a	sidenote:	An	offer	that	is	so	irresistible	that	young	families	would	actually	
move	to	Fairfield	is	probably	the	only	way	to	ensure	a	permanent	group	of	2,000	
Yogic	Flyers.	Even	if	we’d	get	the	funds	to	pay/support	people,	there’s	still	the	
obvious	problem	that	80%	of	the	current	Yogic	Flyers	in	Fairfield	are	
approaching	an	age	that	makes	any	long-term	planning	beyond	10-20	years	in	
the	future	very	difficult,	unless	we	replace	them	with	a	younger	generation.	
 

4. Creating an irresistible offer for donors to fund this group of Yogic Flyers 
 
Our	excel	model,	which	I	can	send	on	request,	shows	how	the	Better	Natural	
building	technology	would	allow	us	to	build	these	apartment	buildings	at	such	a	
low	cost	that	we	could	actually	finance	the	buildings	for	80%	over	30	years,	and	
use	the	rent	that	we’d	still	collect	from	the	Yogic	Flyers,	after	their	subsidies,	to	
pay	for	maintenance,	utilities	and	pay	off	the	loan.	(we	have	ways	to	likely	avoid	
paying	property	taxes	while	we’re	still	paying	off	the	loan).	We	counted	that	
building	for	2000	Yogic	Flyers	would	be	a	$110	M	building	project,	but	we’d	
really	only	need	to	raise	20%	of	that	amount	as	a	downpayment,	or	roughly	22M.	
	
Here’s	where	it	becomes	really	beautiful…we	really	only	need	$10M	
	
Originally	we	made	our	model	with	a	20%	lower	construction	cost,	while	still	
keeping	a	modest	profit	margin	for	Better	Natural	(I	counted	a	15%	margin),	as	
the	goal	of	all	Better	Natural	investors	is	to	use	the	profit	of	their	construction	to	
support	groups	of	Yogic	Flyers.	Later	I	realized	this	is	the	wrong	way	of	thinking.	
If	we	go	to	the	banks	with	a	proposal	that	includes	a	cost	per	sq	ft	that	is	much	
lower	than	industry	standards,	we’d	focus	the	bank’s	attention	on	the	aspects	of	
our	construction	technology	that	allows	us	to	build	at	such	a	low	cost,	and	we	
may	not	want	that	attention.	(banks	don’t	like	experimental	stuff).	Instead	we	
should	just	present	it	as	a	regular	construction	project	based	on	existing	well-
known	technologies,	and	at	the	same	cost	as	regular	construction.	
	
So	instead,	we	changed	our	model	to	include	a	30%	profit	margin	for	Better	
Natural,	so	that	prices	come	a	bit	closer	to	industry	standards,	(and	we’d	make	a	
$33M	profit	on	the	project)	but	what	we’d	do	then	is	tell	any	donor	who	would	
fund	this	project	that	we	can	let	50%	of	our	profits	come	back	to	him.	So	instead	



of	$20	M,	we	really	only	need	a	$7M	advance.	(I	mentioned	$10M,	just	so	we	have	
some	reserves,	because	there	are	always	unforeseen	things	that	come	up,	but	the	
current	model	really	shows	$7M).	
	
It	get’s	better	still…The	10M	is	only	an	advance	that	they’ll	get	back	with	a	
150%	ROI	
	
People	who	know	me,	know	that	my	principle	is	“think	big,	start	small”.	From	the	
very	start	of	this	project,	my	purpose	and	plan	was	to	turn	this	into	a	global	
construction	company	to	rebuild	the	entire	world	with	Vastu,	and	then	use	the	
profits	to	support	other	movement	projects,	starting	with	groups	of	Yogic	Flyers.	
However,	for	this	global	expansion	to	happen	we	need	two	things	

1. significantly	more	capital		
2. to	train	hundreds	of	people	in	our	system	of	construction.	

	
My	expansion	plan	was	always	to	get	our	prototype	house	up,	(so	we	prove	we	
can	build)	start	building	for	clients	in	Fairfield	(so	we	prove	we	can	sell),	and	
then,	at	some	point,	raise	venture	capital	to	expand	our	company	nationally	and	
globally…	and	then	somehow	find	a	way	to	train	enough	people	to	manage	it	all.	
	
This	project	would	be	a	shortcut	for	both.	
	
The	$15M	profit	we’d	still	have,	would	allow	us	to	set	up	as	many	as	75	new	
individual	construction	units	around	the	world	(each	capable	of	building	100	
houses	per	year),	more	than	enough	to	keep	us	busy	for	a	while,	while	the	profits	
from	those	then	allow	us	to	set	up	many	more.	So	we	really	wouldn’t	need	any	
additional	venture	capital.	
	
Instead,	we	can	offer	to	anyone	who’d	be	willing	to	fund	this	project	that	the	10M	
they’d	invest	should	really	be	seen	as	an	advance,	and	we’ll	use	30%	of	all	our	
future	profits	from	construction	around	the	world	to	pay	back	their	advance,	
with	an	additional	bonus	until	they	get	150%	ROI.		
	
For	us	this	is	much	better	than	giving	away	shares	to	Venture	Capital	funds,	and	
for	the	donors	it	means	it	actually	wouldn’t	cost	them	anything.	In	fact,	
they’ll	make	a	profit.	
	
And	here’s	another	obvious	problem	that	we’d	solve	(and	one	that	only	we	can	
solve):	The	biggest	challenge	with	building	for	2000	sidhas	in	a	relatively	short	
timespan	(we’re	planning	for	2-3	years)	is	that	we’d	never	find	enough	workers	
in	Fairfield	to	actually	build	that	many	apartments.	I	can	personally	testify	this	
from	my	experience:	Even	finding	4-5	professional	builders	to	help	us	with	our	
construction	has	proven	to	be	a	challenge,	let	alone	a	few	hundred.	
	
Through	my	network	of	connections	in	my	previous	role	as	international	
marketing	manager	for	the	TM	organization,	I	already	have	sidhas	in	12	
countries	around	the	world	who	want	to	bring	our	technology	to	their	country	
even	before	our	first	house	is	finished.	We	can	assume	we	can	find	many	more.	
	



So	basically,	we	can	turn	this	construction	project	into	a	massive	international	
training	academy,	inviting	Sidhas	from	all	around	the	world	to	come	to	help	
build	the	apartments	while	at	the	same	time	train	them	to	bring	the	technology	
back	to	their	own	region/country.		
	
We’re	actually	doing	a	test	with	this	right	now,	currently	a	professional	builder	
from	Ukraine	(who	used	to	be	my	vice	president	when	I	was	running	the	farming	
project	there)	has	joined	our	project	on	a	visa	for	training	purposes,	with	the	
purpose	of	being	trained	so	that	he	can	later	set	up	his	own	construction	unit	for	
the	Eastern	European	market.	
	
Like	this	we	could	get	hundreds	of	sidhas	from	around	the	US,	and	around	the	
world,	to	come	help	with	construction.	This	allows	us	to:		

- get	visas	easily	(especially	if	we	can	somehow	turn	it	into	some	kind	of	
university	program,	if	MIU	would	like	to	help)	

- get	enough	workers,	at	a	relatively	low	cost	
- train	all	the	people	we	need	to	expand	on	a	global	scale	rapidly	
- already	get	a	few	additional	hundred	Yogic	Flyers	in	the	domes	right	

away.	
	
The	icing	on	the	cake…	also	funding	the	group	in	India	
	
Once	we	can	manage	our	rapid	international	expansion	with	this	new	plan,	there	
will	be	enough	profit	to	both	get	all	the	Better	Natural	investors	their	100-fold	
Return	of	Investment	and	start	funding	the	group	of	10,000	vedic	pandits	in	
India.	
	
Yes,	we	also	have	our	project	to	approach	to	2000	billionaires	to	get	them	to	
fund	both	the	groups	in	the	US	and	in	India	and	if	that	opportunity	comes	up,	all	
the	better,	but	at	the	same	time	I	really	wouldn’t	mind	if	our	group	of	Better	
Natural	investors	could	keep	all	those	amazing	karmic	brownie	points	that	come	
with	saving	the	world	for	ourselves	;o)…If	Nature	allows.	I	just	think	there’s	
something	really	beautiful	about	funding	Yogic	Flyers/vedic	pandits	from	the	
profit	of	Vastu	construction.	
	
In	conclusion:	

- We	have	an	irresistible	offer	for	both	Yogic	Flyers	to	join	a	new	group	of	
2000	and	for	donors	to	fund	it:	$10M	for	a	group	in	Fairfield	(AND	
potentially	in	India	as	well)	with	a	150%	ROI.	

- No	other	construction	company	can	beat	us	on	either	price,	quality	of	life,	
and	low	energy	costs,	certainly	not	on	all	3	at	the	same	time	

- We	are	the	only	ones	who	have	a	practical	solution	to	get	the	labor	force	
to	take	on	such	a	project.	

	
Are	we	excited	yet?	
	
Several	steps	needed	for	the	realization	of	this	plan.	



Obviously	this	entire	plan	completely	hinges	on	our	construction	technology,	so	
any	donors/investors	would	have	to	have	faith	in	our	technology	to	believe	in	
our	plan.			
		
Next	there	are	a	lot	of	other	assumptions	that	are	incorporated	in	our	excel	
model,	so	we	can	see	how	the	entire	model	changes	if	we	change	one	of	these	
variables.		
	

- Interest	rates	don’t	shoot	up	spectacularly,	to	more	than	3%	over	
inflation.	Currently	the	plan	is	calculated	at	a	3%	interest	rate.	However,	
Our	rental	prices	will	be	adjusted	annually,	and	be	tied	to	the	national	
inflation	rate.	Currently	this	is	expected	to	hover	around	2%,	making	our	
effective	interest	rate	that	we’d	have	to	pay	over	the	next	30	years	to	pay	
off	our	bank	loan	only	about	1%.	So	with	our	current	model	based	on	3%	
we	have	more	than	enough	reserves.	It	means	that	interests	could	go	as	
high	as	5%.	

- We	can	manage	to	not	pay	property	taxes,	at	least	not	for	the	first	30	
years	while	we	pay	off	our	loan.	We	feel	comfortable	we’ll	manage	this.	
(for	a	number	of	reasons	which	go	beyond	the	scope	of	this	document,	but	
is	explained	in	more	detail	in	a	comment	field	on	the	tax	cell	on	the	“total	
cost”	tab,	cell	A31).	Even	if	we’d	still	have	to	pay	full	Jefferson	County	
property	taxes,	we	could	keep	the	same	rent	but	still	charge	a	little	bit	
extra	for	energy	costs	to	compensate	this.	

	
Basically,	the	excel	model	calculates	everything	back	to	a	monthly	break-even	
point,	where	we	can	pay	all	of	our	expenses	(loan,	maintenance	costs,	etc.)	from	
the	rental	income	we	get.	(the	yellow	cell	in	the	“total	cost”	tab,		cell	B42	has	to	
be	zero	or	negative).	If	our	expenses	are	higher	than	expected,	then	we	can	reach	
our	break	even	point	by	either	charging	a	bit	more	for	energy	costs,	or	simply	
renting	out	a	few	of	our	apartments	at	market	rates	for	people	who	want	an	
apartment,	but	may	not	want	to	commit	to	going	to	the	domes.	They	would	then	
pay	the	normal	rent,	without	subsidy.		
	
If	anyone	likes	to	play	around	with	the	excel	model,	and	would	like	some	more	
guidance	in	order	to	do	so,	I’m	happy	to	explain	in	more	detail.	
	
Jai	Guru	Dev,	
Joachim	
 
 
 


